
WHAT
WE
DO

The Business Models of the T&D Life Group’s  
Three Core Life Insurance Companies

Market Households
Small and medium  
enterprises (SMEs)

Independent insurance  
agent market

Sales 
channel

In-house sales  
representatives

In-house sales representatives, 
Agents (tax accountants, etc.)

Independent insurance agents
(financial institutions and 
insurance shop agents)

Products
Comprehensive coverage 

including death benefit and 
medical/nursing care products

Term life insurance  
(death benefit),  

disability benefit, etc.

Single premium insurance  
(foreign-currency reference type, etc.) 

Income protection insurance, etc.

Under a holding company structure, Taiyo Life, Daido Life, and T&D Financial Life 

have established highly unique and specialized business models differentiated from 

their competitors, through integrated marketing strategies focused on different 

markets, sales channels and products.
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Delivering Optimal Comprehensive 
Coverage to Households

Protecting SMEs and Their Employees 
from a Wide Range of Risks

Expanding the Group’s Presence in the 
Independent Insurance Agent Market
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